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THOSE fire underwriters who found in the general pros- 
perity of the country a reason for the unprofitable conditions 
that have characterized their business for some time past, are 
likely to witness in the next few months the removal of their 
cause of complaint. Reports from various sections of the 
country are to the effect that the “prosperity boom” has 
collapsed to a considerable extent, and many productive in- 
dustries that have been working to the full limit of their ca- 
pacity, are curtailing their output or closing their establish- 
ments entirely. There has been overproduction in many 
lines, and efforts are now centred in disposing of stock on 
hand rather than to the production of more. If, as has been 
claimed, extended operations in the industrial field tend to in- 
crease the number of fires, the curtailment of production 
should have the opposite effect, and reduce the losses by fire. 
It is difficult to say what has brought about a check to the 
prosperity of which we have all been boasting, but that a 
Presidental campaign is virtually upon us is by many assigned 
as areason for it. It has become an axiom that a presidential 
year is a bad one for business, the mass of people being so 
much engrossed in politics that business is neglected. 
Political enthusiasm or excitement is likely to run high from 
now until the election in November, and conservative busi- 
ness men will trim their sails accordingly. All other condi- 
tions are favorable for a continuation of the season of pros- 
perity, the disturbed relations in other countries seeming to 
be in our favor, but the political contest at our own door ex- 
cites apprehension. If fire underwriters have been losing 
money because of the prosperity of the country, they are 
likely to be able to recoup themselves in the next few months 
through a partial suspension of business activity. 





How to bring about a proper relation between income and 
outgo is a problem which has puzzled civilized men for cen- 
turies, and one which it has become absolutely essential for 
fire underwriters to solve in connection with their American 
business. There must, naturally, come a time when affairs are 
at their worst; and managers have often in the last two years, 
believed that that time had arrived, onlyto find that 
there were lower depths to be sounded. Wise, conservative 
action is needful at this time to place the business once more 
upon a safe and profitable basis. A necessary precursor to 
such action is concentrated, accurate information as to the 
actual experience of the insurance companies as a whole on 
various classes of risks. This can only be obtained from the 
companies themselves; and in order that it should be of real 
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service, it must be full and complete. Efforts have been made 
to collate such data, so far as non-paying hazards were con- 
cerned, in certain sections of the country; but it should be 
borne in mind that the fire insurance business in this country 
must be viewed as a single entity, and conclusions based upon 
results in any given geographical division cannot be accepted 
as representative of the whole field. Again, a mere statement 
that a particular kind of hazards have been found unprofitable 
at current rates by ten or fifty companies, without indication 
of the degree of the losses met with, would afford a very un- 
satisfactory basis to work upon towards a profitable but not 
exorbitant rating. Furthermore, unless the classes which 
have yielded a profit are taken into consideration there is still 
insufficient data to render trustworthy any prediction as to 
the outcome after the so-called non-paying classes have been 
rated up to what should prove a money-making plane, as to 
themselves. The question of a combined experience tabula- 
tion in fire insurance has frequently been discussed, but the 
disinclination of some of the companies to contribute their 
share of accumulated knowledge has proved an effective bar- 
rier to the success of any such movement. It is believed, 
however, that the committee of twenty-seven has gathered 
considerable information along these lines—enough, at least; 
to warrant making preliminary recommendations—and if 
their plans are carried through at the general meeting of com- 
panies the committee of thirty should be given abstracts of the 
business of the signers of the agreement, in confidence, for the 
good of all concerned. Future rate-making must approxi- 
mate more closely to absolute consistency and exactitude 
than it has hitherto, if the companies are to gain the fullest 
confidence and co-operation of their agents and the insured. 





CoMPLETE returns of United States level-premium com- 
panies for the year 1899 show that the insurance departments 
now recognize sixty-nine such organizations, fourteen of 
which are transacting an industrial insurance business. The 
total assets of these companies on January 1 last amounted 
to $1,595,208,408, exclusive of not admitted items aggre- 
gating $10,664,022. At the beginning of 1899 the level-pre- 
mium companies possessed admitted assets of $1,462,651,318, 
so that the gain for the year was in excess of $130,000,000. 
In the following table are shown the items making up the 
assets of the sixty-nine companies: 








| 
Amount. Per- 














centage. 
ReabestgioWneth 206 sivicsiccscustonanwaaes $153,851, 223 9.64 
Bond and mortgage loans..........:..s.s00. 467,948,485 29.33 
Unites Sates DONG... vin. 5. sce ccbevien ces 9,811,468 0.61 
Other stocks and bonds. .................e0- 727,393,895 | 45.60 
COMMIRUEE MOU oo) cick cc nsnine Sonam ET ee 50,290,500 | 3.15 
Premium notes and loans to policyholders... 70,836,554 | 4.44 
Casiy mm oGiee andt Danke 6 sie.  csingacdeae oes 67,403,616 4.23 
Net deferred and unpaid premiums.......... 29,343,929 1.84 
PURO GG 5 os cn duces a duaaeineeeen 18, 328,738 1.16 
Total admitted assets.............-s0ee- | $1,595,208,408 
Not admitted items..............c0-ecee| 10,664,022 





The heaviest increase in any one item is again shown in 
stocks and bonds which, inclusive of United States Govern- 
ment bonds, is larger by $84,348,185 than for the previous 
year. Premium ‘notes and loans to policyholders increased 











328 


$13,577,894; bond and mortgage loans on real estate increased 
$12,862,366; real estate holdings increased $9,220,487; col- 
lateral loans increased $6,744,961; net deferred and unpaid 
premiums increased $3,157,308, and all other assets $4,102,- 
934. A decrease in cash holdings is shown of $1,457,125. 
The invested or ledger assets at the close of 1899 amounted 
to $1,496,617,706, or about ninety-four per cent of the total. 
As this is the census year a comparison with the figures of 
1889 is of interest. During the past decade the following in- 
creases have been made in the respective items making up 
the assets: Real estate, $78,152,133; bond and mortgage 
loans, $184,667,798; stocks and bonds, $485,507,954; collat- 
eral loans, $18,983,781; premium notes and loans to policy- 
holders, $50,997,222; cash on hand, $34,136,609; net deferred 
and unpaid premiums, $17,091,034; all other items, $11,201,- 
933. The total admitted assets increased in the decade $880,- 
738,464 or over 123 per cent. 





TEN YEARS’ GROWTH AND WASTE. 


HE volume of new business written and paid for in level- 

premium life insurance companies of the United States 
for the year 1898 was unprecedented and it is a matter of con- 
_ siderable pride to the companies that in 1899 they were able 
to make more than three times the increase of the preceding 
year. Last year the total amount of new business issued and 
paid for reached the enormous total of $1,177,490,505, it be- 
ing the first year in which the new paid-for issues exceeded 
the billion-dollar mark. The increase over the new paid-for 
issues of 1898 was $246,210,000. Equally satisfactory was the 
increase in volume of insurance outstanding, for of the more 
than eleven hundred millions written, $577,657,000 or about 
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fifty per cent was added to the amount of insurance. During 
the year 1898 the increase was but slightly over forty per 
cent of the amount written. Thus far in 1900 nearly every 
company reports better results than for the corresponding 
period of last year, showing that the demand for genuine life 
insurance as yet shows no signs of abatement. 

During the past twenty years the efforts of the life insur- 
ance companies, with a few notable exceptions, have been ap- 
parently directed to the writing of an annually increasing 
amount of new business, rather than to the holding of the 
greater part of it on the books. An improvement in this re- 
spect has been made during the past two years and some 
companies have announced their purpose of paying more at- 
tention to the holding of business than heretofore. How 
necessary such efforts are may be judged from the accom- 
panying table. Twenty-six companies reporting to the New 
York Insurance Department in the ten years, 1890 to 1899 
inclusive, issued new business, exclusive of not-taken policies, 
to the amount of $7,559,141,615. This sum is about two 
billions in excess of the total amount these companies had 
in force at the close of 1899, and about two and one-half times 
the volume in force at the beginning of 1890. Of this more 
than seven and one-half billions written but $2,656,822,249 
has been added to the volume of insurance in force, or only 
35.15 per cent. Excluding natural terminations, such as 
death, maturity and expiry, we find that over three and one- 
half billions of insurance have been terminated during these 
ten years by lapse and surrender, the amount lapsed being 
within $190,000,000 of the total amount gained. The ratios 
of the table show that no less than 47.37 per cent of the paid- 
for issues have been terminated by lapse and surrender and 
eleven companies exceed that figure. Such a waste of energy 
would seem to call for stringent action on the part of the com- 















































TEN YEARS’ GROWTH AND WASTE (1890-1899). 
| 3 g | syfy 38 = Fy ES 
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i cea ae ee — Lapsed Surrendered | Paid for “ae Ss oa | Gain in Insur- § Pe = aon 
Paid for. Insurance. Insurance. | Surrenders, 2e5 V25 = | ancein Force. Oe SSS 
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$ $ $ a ee % | % 
ZEtna Life, Hartford. .............0.... eee: 185,095,054 57.467,329 20,654,690 4,079, 332 197.50 42.17 | 57,780,071 31.22 52.21 
Berkshire, Pittsfield, Mass................... 62,149,527 18,764,635 13,021,283 2,901,977 | 222.87 51.14 | 25,050,425 40.31 99.98 
PROORIYM; OW DOUK oo ans sen ese nce ecesowcens 7,047,747 3,858,412 | 1,586,481 305,699 192 69 SED - | 37 556 0.49 o 68 
Connecticut General, Hartf rd.............. | 17,106,883 5,099,975 | 2,520,049 | 495.705 196 83 44.49 | 6,725,604 39-31 87.44 
Connecticut Mutual, Hartford............... 102,346,913 25,755,452 14,385,667 6,016,330 | 418.21 3922 | 8,692,992 8.49 5-73 
: | 
Equitable, New York...............--.s0.05- 1,406,400,578 | 529,480,974 | 300,930,389 45.913.573 152.57 59.04 423,399,756 30.1T 67.10 
nD Me, SEE re 93,375,497 | 31.419.449 | 15,304,229 3,289,045 214.91 50.04 26 958,719 28.87 50.60 
RL SA PLOW NBER. 5 .onic cin cicccsswesives 79,137,849 | 30,825,784 | 16,608,427 1,465 671 88.25 59.04 23,379 526 29.54 90.34 
PERERA DOOW HORE, 55. oa Simca deascesccs 87,680,837 | 48,798.496 8,746 426 3,195,619 365.49 65 63 6,852,453 7.81 13.40 
Massachusetts Mutual, Springfield........... 157,219,756 | 41,3969301 | 25,248,208 3,558,298 149.93 42.39 67,659 935 43-04 120.13 
Matual Benefit, Newark ........005.0 5.000208 278,361,848 | 41,399,710 73,593,124 | 12,259,974 166.29 41.31 100,095 459 35.96 61.55 
eS ey co : ret 1,448,347 634 | 529,482,984 | 230877,255 | 55,507,078 240.4% 52.50 485.408,153 33-51 85.79 
DERIIONE; PRODI. ooo oink ceeccsoecaae 124,711,654 | 35,206,153 | 26.747,019 | 4,176,838 156.16 49 68 51,122.485 40.C9 132 36 
New England, Boston.................-+++- 109,609,474 | 20,175,902 23,085,501 | 5,175,627 | 224.19 39-47 35.576,860 32.46 | 45 
New York Life, New York..........--+..+++) 1,496,995,189 | 527,491,845 | 155,001,189 | 28,616,946 184.62 45 59 566,270,015 37-83 | 114.26 
Northwestern Mutual, Milwaukee............ 546,980,693 | 117,720,043 36,711,076 6,609,447 180.03 28.23 295,200,202 5397 | 145 85 
Pens Mutual, Philade'phia.............. 00 234,858,801 | 68,676,209 | 26,354,318 | 5,431,173 206.09 40.46 106,459,166 45-33 | 234,64 
Phossix Matual, Hartiord. ....5... i <<<<00.000 | 97:755,122 | 22,005,301 | 6,489,129 | 1,506,465 232.16 36 65 34,032,698 43-77. | 142.07 
Provident Life and Irust, Philadelphia....... | 137,161,174 | 28,556,012 | 19,243,293 | 3,282,337} 170.57 34.85 56,923,898 41.50 | 79.26 
Provident Savings, New York*.............. | 215,448,173 | 15,820,894 | 6,636,724 | 291,903 | 43-98 10.42 46,085,892 21.39 | 75-61 
| | | 
State Mutual, Worcester........--2.0.....0 83,945,630 10,743,748 | 16,280 687 | 2,721,714 167.17 32.19 44.457,299 52.96 | 145.87 
TRURIIIE, MENRIIOU | 6 og :06 oe 5 gas ns creneese ee 150,098 925 | 41.355.960 | 10,384.382 | 2,297,216 221 22 34.47 55,355,095 3688 | 123.07 
Woon Central, GCracinnati.... i. ......0.00005.. | 219,534 970 88,748,333 | 8,611,658 | 3,817,402 | 443 22 44-35 94,514,394 43-05 226 95 
mien Beaten, Portane : <2)... 05455 265 6.2. 68,318,587 | 28,847.635 | 3,583.461 | 837,783 | 233-79 47-47 18,850,213 | 27.59 69.29 . 
Upned Srates, Mew Work . ..:<6:.5.ssccvewssed 84,202,213 | 55,600,213 | 4,960 032 | 1,386,101 | 279 44 71.92 8,924,655 | 10.59 | 29.33 
Washington, New York................5.0.- | 84,650,887 43.793,258 | 18,675,142 3,200,354 | .171.37 73-80 11,008,248 13.00 | 2373 
| canis based 
Aggrevates [26 Cos.) .. <2 crceviesseccves 7,559,141,615 | . 2,468,482,004 1,086.240,929 | 208, 340,607 | 191.80 47-03 2,€50,822,249 | 35-15 85.16 
i 








* The bulk of this company’s business is on the term plan. In the ten years its terminations by expiry were $119,186,103. 
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panies on the ground of expense if for nothing else. A con- 
servative estimate based on the expense disbursements of 
these companies for the past ten years shows that at least 
$75,000,000 have been practically thrown away in the writing 
of the nearly two and one-half billions of business which 
lapsed before at least three annual premiums had been paid 
on it. Such a state of affairs is not at all to the credit of life 
insurance, and it should be the aim of both companies and 
agents to see that their business sticks. In percentage of 
gain in volume of force to new issues only two companies 
exceeded fifty per cent, and but seven others were above the 
forty per cent mark. 





SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


Archibald McIlwaine, who was last week elected president of the 
Orient of Hartford, is also president of the Norwalk Fire, in addi- 
tion to being United States manager of the London and Lancashire. 
Mr. McIlwaine is a young man to hold such important positions, but 
has won his way by dint of hard work, and is recognized as one of 
the brightest and most successful managers in the country. He 
started in the fire insurance business at his native place, Petersburg, 
Va., and then went with the New York Underwriters Agency as 
special agent in the South. He was subsequently general agent for 
the London and Lancashire at Atlanta, and in 1893 was called to the 
New York office as assistant manager. A year later he became man- 
ager. 

Stuyvesant has declared a semi-annual dividend of three per cent. 


James G. King Duer and Frederick G. Gillespie have formed a 
partnership under the firm name of Duer & Gillespie, to conduct a 
general brokerage business, with offices at 55 William street. 


The present week has been an active one in the local market. Im- 
portant meetings have been held, rumors of various proposed deals 
have been in circulation, gossip mongers busy and legal proceedings 
instituted by the firm of I. Tanenbaum, Son & Co., against the New 
York Fire Insurance Exchange. 


Today will be held in this city the first meeting of companies, from 
every part of the country to hear the “agreement of 1900” as pre- 
sented by the general fire insurance committee of twenty-seven. The 
deliberations of this representative body and the final results accruing 
from its subsequent action will be of the greatest importance for many 
years to come to the fire insurance business. 


The following clause as to consequential damage in cold storage 
insurances was adopted at the last meeting of the Exchange: 

This company shall not be liable under this policy for loss oc- 
casioned through partial or total disablement of any refrigerating 
plant or by interruption of connection therewith, whether such dis- 
ablement or interruption is caused by fire or otherwise. 

Milton Dargan, Southern manager of the Lancashire Insurance 
Company arrived in town last week. 


According to the latest report there are now 4200 registered broke~s 
with about 2000 more eligible for addition to the list. New York 
city evidently requires a large number of fire insurance brokers to 
transact the business incidental thereto. 


Central stores were the most active in storage demands during the 
present week. 

The regular monthly meeting of the New York Board of Fire 
Underwriters was held yesterday. 

During the month of May the total number of inspections by the 
various departments of the Board were over 5300. 


The event of the week has been the change in the executive man- 
agement of the Eastern department of the Lancashire Insurance 
Company of Manchester, England. During the past week all man- 
ner of rumors have been freely circulated on the street relative to a 
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purchase outright or a reinsurance. But the ultimate result has 
proven conclusively that there never was any ground for supposing 
that a company of the age, strength and standing of the Lancashire 
would ever consent to such a relinquishment of its prestige and power 
as an underwriting factor among insurance companies. 


In the resignation of Edward Litchfield as manager of the Lanca- 
shire Insurance Company for its senior and Eastern department, and 
his retirement from the American freld of fire underwriting, there is 
left a distinct void in the ranks of practical, experienced and success- 
ful fire insurance men. During his more than twenty years residence 
in this country and active administrative life in the business, he has 
made hosts of friends, and commanded their highest confidence by 
the unusually sterling qualities of his integrity and his unimpeachable 
abilities as an underwriter. 


The appointment of Milton Dargan, formerly Southern manager, 
to succeed Mr. Litchfield for both the Eastern and Southern depart- 
ments, is an eminently good one, and indicates that General Manager 
Digby Johnson has followed out the idea of progression as well as 
concentration. 


Under date of June 14 I. Tanenbaum, Son & Co. have issued a 
lengthy circular, headed, “Do you want your fire insurance premiums 
unreasonably increased?” It consists of a repetition of the charges 
that the New York Fire Insurance Exchange is a trust, and is rais- 
ing rates without cause. 

Justice Bischoff of the Supreme Court has granted the order sought 
by counsel for Moses Tanenbaum against the New York Fire Insur- 
ance Exchange and others to show cause on June 22 why they should 
not be permanently enjoined. The counts in the complaint are: 

First—From the further performance as to plaintiff of the agree- 
ment under and by virtue of which the New York Fire Insurance Ex- 
change was formed and is conducted. 

Second—From interference with the business of I. Tanenbaum, Son 
& Co., under and by virtue of this agreement or any of like or similar 
nature. 

Third—From requiring or inducing any fire insurance company 
doing business in the area of operation of the Exchange to deny or 
refuse to plaintiff and his firm the customary brokerage or com- 
mission allowed to brokers. 

Fourth—From requiring plaintiff or his firm to obtain a license 
or certificate from the Exchange. 

Fifth—From listing, boycotting or otherwise designating and point- 
ing out plaintiff and his firm as parties to be denied customary brok- 
erage commissions. 


Sixth—From combining to otherwise deny to plaintiff equal priv-- 


ileges with other Exchange brokers. Sig) ae 
Seventh—From continuing to otherwise injure or destroy plain- 
tiff’s business. 


A bulletin has been issued to members of the New York Fire In- 
surance Exchange, containing the legal opinion which formed the 
basis of the recent action, by which the Exchange provided that any 
suit brought against any of its members because of their membership 
shall be conducted at its expense. This opinion, which deals with 
“the status of the Exchange as a lawfully constituted association” and 
“the legality of its requirements regarding brokers desiring to re- 
ceive commissions from members of the Exchange,” says that, while 
it is claimed that the Exchange agreement is a scheme which consti- 
tutes a conspiracy to commit an act injurious to trade or commerce, 
within the provision of Section 168 of the Penal Code, “a brokerage 
or other payment for services, or a premium on a fire insurance 
policy, is not in our opinion an article or commodity,” within the 
meaning of the statute. 

The opinion further continues in part as follows: 


The right to divide commissions paid ostensibly for brokerage. 
is so far from being one that is favored by the law, that in the case of 
life insurance policies the premium is absolutely prohibited from be- 
ing rebated to the insured. (Insurance Law, Sec. 890.) The brok- 
erage contracts in question conform to the policy of this enactment. 

As to the case of a broker who is or becomes a stockholder of one 
of the companies, we are of the opinion that he would have no right 
by reason of that relation or any other in the absence of specific con- 
tract to require payment of commissions upon business placed by him 
with such company. 


Clifford Thomson, editor-in-chief of THE Spectator, sailed for 
Europe by the Kaiserin Maria Theresa of the North German. Lloyd 
on Tuesday, June 19. 
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BOSTON AND VICINITY. 


Tuesday, next week, the Boston Board of Fire Underwriters will 
consider the question of a special permit allowing a gasoline automo- 
bile on the premises of the insured. , 

The Fitchburg committee of the New England Insurance Ex- 
change is considering an advance in rates on establishments in which 
celluloid goods are manufactured. 

To the Boston mind the clamor from certain quarters for an ad- 
vance on insurance rates in Boston appears to be entirely baseless 
and uncalled for. The principal object of attack seems to be the de- 
partment stores. Boston has department stores, it is true; but be- 
cause other cities have experienced a high ratio of losses on this 
class of risks, it does not follow that Boston has our is apt to have. 
The loss ratio in Boston has been very small indeed, because the 
risks have been placed in a superior condition, and because Boston 
is intelligently rated. There is no real demand for higher rates. 

General Manager Johnson of the Lancashire is expected in Boston 
this week. 

Special New England agent Joseph Givernaud of the London and 
Lancashire has been elected director and agency superintendent of 
the Orient. 

W. F. Dearborn has resigned the special agency of the Delaware 
to accept a like position with the Caledonian, succeeding S. S. Banks. 

The many friends of Capt. T. L. Churchill, chief inspector of the 
New England Bureau of United Inspection, are glad to see him about 
again after his recent illness. 

During the illness of President Fuller of the Boston Insurance 
Company W. H. Hill is acting as temporary president. 

A movement is on foot among local capitalists in Providence, R. I., 
to secure the stock of the Merchants Fire Insurance Company of that 
city, and to stand the company on its feet, on the old basis and with 
the former officers, provided the stock can be obtained at a reason- 
able figure. There seems to be a sentiment, in Providence, against 
allowing this old and honorable company to be disbanded. 


Nantasket Beach is the largest and most popular of Boston’s nearby 
seashore resorts. Recently the State took possession of the territory 
for a reservation. On the acquisition of the property the Common- 
wealth canceled all the insurance policies in force on buildings in the 
territory, at which the underwriters are highly pleased, for they have 
been frequent sufferers on account of destructive fires, the fire pro- 
tection of Nantasket being antiquated and inadequate. The area is 
included in the town of Hull. 

T. C. Du Plessis, superintendent for Connecticut of the Hartford 
Life Insurance Company, has been transferred to the Boston office. 


The report on life insurance of the Massachusetts Insurance Com- 
missioner will be out the latter part of this week. The life report is 
always slow in coming forward, but the Department is never called 
upon to apologize for any part of it, either on account of a lack of 
auditing the reports of companies or carelessness of proofreading. 


THE SOUTHERN FIELD. 

The situation in the South for the past week has been one of sus- 
pense; no decisive action has been reached at any point. In Ken- 
tucky the urgent consideration of rates on tobacco seems to have 
brought the firm conclusion that these rates are entirely too low. 
This opinion is shared by local agents—a proof that it is more than 
just—but they decline to take the initiative in the matter of advancing 
rates as pressed upon them by the Louisville Board of Fire Under- 
writers. It appears that the board should properly assume the re- 
sponsibility for the advance, and thus render impartial any feeling of 
resentment on the part of the owners. Companies are forcing the 


situation by refusing some risks absolutely and greatly reducing their 
lines on others. A new personal element in Kentucky affairs will be 
introduced in a few days by the installation of the Hon. John B. 
Chenault, as Insurance Commissioner. ; 
Advance sheets of the report of the Insurance Commissioner of 
North Carolina, for the year 1899, appear in the form of a State profit 
and loss account on the insurance business, exposing the noble 
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achievement of having piled up the gross receipts of the Department 
to the amount of $95,514, which gullible tax payers may be made to 
believe are drawn entirely from foreign sources. The Greensboro Mu- 
tual has invaded South Carolina, and is causing anxiety and tribula- 
tion among the agents at Greenville, where the championship of 
prominent friends of the soliciting agent and of financial influences 
directly interested in the company give it a very strong vantage. 

In Georgia there are several local inflammations. The matter of 
rates at Augusta is still in the hands of the committee appointed by 
the association to investigate the local conditions and improvements. 
The committee has found that many improvements have already 
been made, and they have also secured the establishment of improved 
methods of inspection and supervision. Their report will be heard 
at the next regular meeting of the executive committee. The situa- 
tion in Atlanta is still unsettled. Everyone disclaims any intention of 
cutting rates, and it may be that all differences will be settled with- 
out an outbreak, yet there are a few agents who have been very bold 
in their encroachments upon the business of others, and continue to 
occupy a very menacing attitude. It has been generally known by 
agents all the while that several concerns were inserting the cancella- 
tion waiver in policies, and this was tolerated without comment so 
long as these parties confined themselves to lines legitimately within 
their control. The fact of this practice was better known to agents 
than to the holders of policies, many of whom were not aware that 
such a clause was included in their policies, and would have con- 
tested it in case of issue. Now that the fact has been published, it is not 
likely that the clause will be accepted without some special conces- 
sion to-offset it, so that agents who have used it must discontinue or 
else make inducements in rates. The situation is further compli- 
cated by the agitation for a single agency agreement. The pressing 
of this pledge upon Atlanta agents just at this time may fairly be said 
to be without rhyme or reason. There is no general demand or de- 
sire for such a movement at present, and the fact that it is being urged 
principally by agencies which have been noted for their extreme 
readiness to break through regulations already provided and which 
now maintain dual agents in smaller towns in Georgia would seem to 
indicate that there is a “nigger in the wood pile.” The single agency 
proposition was taken up at the convention in Augusta, and after 
thorough discussion was disposed of by a memorial request.to com- 
panies that this regulation be established by them. This resolution 
did not anticipate any independent action by agents, particularly in 
Atlanta, which is the only city in the State that is entitled to dual rep- 
resentation. Now that the report of the committee of the National 
Board is seen to go no further than to recommend the limitation to 
two agencies in each town of less than 100,000 population, it is not 
likely that the companies will subscribe to the single agency plan un- 
less for a material advantage, which is not yet in evidence. As stated 
by an experienced manager, the gist of the single agency proposition 
is this: “In a given locality there is a limited amount of business to 
be divided among a limited number of companies. The amount of 
commissions on this business is a limited percentage to be divided 
among an unlimited number of agents, whose cause of being is based 
largely upon personal control of business. Decrease the number of 
agents and you increase correspondingly the business of each re- 
maining agent. This additional business could be handled by him 
with practically no increase of cost or labor and hence for a lower 
commission rate. In case the number of agents should be reduced by 
half, the business of those remaining would be practically doubled, 
which would afford a margin for reduction equal to nearly one-half 
the commission previously paid. A proposition to decrease the num- 
ber of agents, carrying with it an offer to divide this salvage with the 
companies, would probably catch the attention of chief officers and 
bring about the desired result. The proposal of agents to boycott 
companies having more than a single agency is the old blunder of 
the members starving the belly. Companies can always find capable 
agents, and will be likely to consult their own interests to some ex- 
tent in determining the number of them. 

The suit brought by quo warranto proceedings in the circuit court 
of Hinds County, Miss., against the South-Eastern Tariff Association 
comes up for hearing at Jackson next week, and the interests of the 





June 21, 1900] 


association have been provided for by President Stockdell, as advised 
in the following circular letter: 
To Companies Doing Business in Mississippi: 

Quo Warranto Proceedings. It will be recalled that Quo Warranto 
proceedings were instituted against companies in December last, and 
that they were summoned to make answer before the Circuit Court in 
the City of Jackson, Miss., on the second Monday in January, 1900, 
also that a postponement of the cases was had until the June term of 
the court. Companies are now receiving summons again to make 
answer on Monday, June 18, 1900. 

This communication is to advise the companies which have been 
cited in these proceedings, that necessary action has been taken to 
protect their interests and that the legal firm of Williamson, Wells 
& Croom, of Jackson, Miss., has been retained to make proper 
answer for all companies against which the quo warranto proceedings 
have been instituted. Companies should send summons or other 
notices received by them to the attorneys named. 

All of the companies may, therefore, rest assured that their inter- 
ests will be properly looked after when the cases come up. 

Association companies are individually and collectively liable under 
this suit, which charges violation of the civil features of the Cox anti- 
trust law. The suit will depend upon the disposal of the criminal 
cases brought by indictment under the anti-trust enactment of 1808, 
which carries a penalty of $1000 against both company and agent, in 
case of conviction. 

Mr. Stockdell has just returned from Vicksburg, Miss., where he 
attended a conference of leading State agents. A feature of the en- 
tértainment of the visitors was a convivial gathering at the Red 
Lights Hall, the delights of which are merely hinted. 








THE SUICIDE RECORD FOR 1899. 
BY FREDERICK L. HOFFMAN. 

Suicide, as a factor affecting the interests of life insurance com- 
panies, represents a subject of increasing importance, in view of the 
fact that while the mortality from this cause is on the increase in 
most of the cities of this country, the practice of the companies has 
been constantly in the direction of the removal of all restrictions in 
the policy with reference to the contingency of self-inflicted death. 
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For some years I have annually, in THe Spectator, discussed 
briefly the suicide record of the preceding year, and while occasion- 
ally the rate has remained stationary, or even slightly declined, in 
comparison with the record of the preceding decade, there has, as a 
rule, been shown to be an increasing frequency of suicide in the cities 
of this country. 

The returns for the year 1899 confirm this view, and while the table 
which follows is limited to forty-four cities, the aggregate -popula- 
tion is sufficiently large to insure a representative character to the 
returns. 

This table has been arranged in the manner that the cities have 
been placed in the order Of relative suicide frequency, as established 
by the average rate for the decade 1889-1898. For 1899 the actual 
number of suicides and the relative rate per 100,000 of population 
has been given. Out of the forty-fou~ cities included in this table 
the rate for 1899 is shown to have increased in twenty-five, while for 
nineteen a more or less important decrease in the rate is noted. In 
the aggregate there are shown to have ben 2094 suicides in the forty- 
four cities during the year 1898, against 2207 during the preceding 
year. The corresponding rate per 100,000 of population decreased 
from 17.1 during 1898 to 15.7 during 1899. The possibility that the 
population of these cities may have been over-estimated is not likely 
to impair the conclusion that during the year just passed the mor- 
tality from suicide has actually, as well as relatively, been less than 
during the preceding year. I would, however, attach little value to 
this temporary decline in the suicide rate, which, no doubt, can be 
accounted for by the exceptional degree of commercial and industrial 
prosperity prevailing during 1899. The tendency of the suicide rate 
has been so constantly upwards for the past thirty years, that oc- 
casional fluctuations in the opposite direction have, as a rule, been 
followed by a larger increase in the rate during the year following. 

Since the facts pertaining to the rapid increase in the mortality 
from suicide in the large cities of this ccuntry have not, as far 
as I know, been made public in a convenient form, I add here, for 
the purpose of making this contribution as interesting as possible, a 
table showing the mortality from suicide for fourteen cities of this 
country for a period of thirty years: 


SuicipEs IN FourTEEN AMERICAN Citigs, 1870-1889. 

















: Rates per 
Estimated ss Ee 
Population. Suicides. 100,000 of 

Population. 
4,028,743 349 8.7 
4,143,504 354 8.5 
4,262,315 457 107 
4,385,356 451 103 
4,554,560 552 12.1 
4,714,909 561 11.9 
4,840,765 567 11.7 
4,970,803 622 12.5 
5,105,081 592 11.6 
5,243,876 557 10.6 
5,380,516 612 11.4 
5,549,694 710 12.8 
5,718,964 818 14.3 
5,894,531 7 12.6 
6,077,991 859 14.1 
6,269,374 823 13.1 
6,476,192 881 13.6 
6,692,117 915 13.7 
6,916,759 979 14.2 
7,152,731 1,016 14.2 
7,398,149 1,023 13.8 
7,621,7 1,195 15.7 
7,853,274 199 15.3 
8,093.188 1,498 18.5 
8,341,782 1,500 18.0 
8,599,537 Zn 1,576 18.3 
8,866,620 i 1,67: 18.9 
8,788,623 1,725 19.6 
9,430,741 1,929 20.5 
9,728,517 1,824 18.7 
46,249,912 5,062 10.7 
62,128,469 8,357 13.5 
84,722,136 15,144 7.9 





Commencing with a rate of 8.7 per 100,000 ini 1870, the mortality 
from suicide is shown to have increased to 11.4 during the first de- 
cade, to 13.8 during the second decade, and to 18.7 during the third 
decade. The average rate for the first ten years is shown to have 
been 10.7, for the second ten years 13.5, and for the third ten years 
17.9 for 100,000 of population, indicating’a progressive, though not 
uniform, increase in the mortality from suicide in the cities of this 
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‘country for which the returns are available. The increase in the av- 
erage rate during the second decade over the first was 26.1 per cent, 
while the increase in the rate prevailing during the third decade over 
the second was 32.6 per cent, indicating a progressive increase in the 
suicide rate during the past thirty years. 

The detailed information for each of the fourteen cities included in 
the last table is given in the following summary of. average rates for 
each of the three decades forming the period 1870-1899, together with 
the actual number of suicides reported as having occurred. 





























Svuicipes IN FourtTeEN AMgRICAN Crrigs, 1870-1899. 
Actua No. or Svuicipes. Rates PER 100,000. 
CITIES. + . 
1870-79. | 1880-89. 1890-99. | 1870-79. | 1880-89. | 1890-99, 

New York ........---.--| 1,869 | 2,068 3,508 13.0 15.4 20.8 
NS inde i pbc cens 461 | 1,066 2,132 121 14.5 21.9 
Philadelphia .....-..+.:. 498 845 1,222 6.7 9.1 10.6 
Brooklyn .... Sates 373 592 1,453 79 8.9 15.3 
Ms CB wwckantcwce ames 851 854 1,283 10.7 21.7 25.3 
NR ot ccekeencaneuen 87 421 753 10.6 10.7 153 
OS ee ee 157 286 466 53 7.6 9.5 
Ban Praniisco..s. 522... 655 792 709 35.5 30.2 45.1 
oe ENE Pe eee 311 | 422 584 13.3 15.4 18.4 
New Orleans.....-.....- 149 | 306 414 7.4 13.4 16.2 
ees 102 | 178 292 8.9 9.3 10.0 
Malwaukee.............. a 22 463 10.8 14.6 18.8 
ee 125 209 332 10.5 13,6 15.6 
Providence.........--..- 87 | 93 162 9.5 8.0 11.2 

Bete Abd 502 | Bats | 14,778 | 11.0 134 | 177 








It will be observed that with unimportant exceptions, the suicide 
rate has steadily increased in all of the fourteen cities during each of 
the three decades. If the second decade is left out of consideration, 
there is not a single city included in this table for which a material 
increase in the suicide rate prevailing during the last ten years, in 
comparison with the rate prevailing during 1870-79, is not shown 
to have taken place. 

It is not the purpose of this article to discuss the principal causes 
responsible for this large and increasing waste of human life. Al- 
though a large number of works have been written on the subject of 
suicide and the allied phenomena of insanity and crime, the principal 
causes responsible for the increase in the tendency to self-destruction 
remain very largely a mystery, for which no satisfactory explanation 
has been offered. While it is, undoubtedly, true that in the majority 
of instances the suicide is a worthless man or a cast-away woman, 
there is a very considerable remnant of which it can not be said that 
they belonged to the class of outcasts among whom suicide is of 
common occurrence. It is this respectable remnant which represents 
the element likely to prove a speculative and dangerous class of ap- 
plicants for life insurance, men and women in whom education in- 
stead of being a deterrent to crime, is largely made the means of 
concealing the evidence of criminal practices. Suicides among what, 
for want of a better term, is often called the better element, are of 
surprisingly frequent occurrence, and the number of intelligent, and 
even well-to-do, members of the community who, during recent 
years, have terminated their own existence, is surprisingly large. 

While life insurance experience is limited, and not properly avail- 
able for a practical discussion, it is not far from the truth to say that 
the companies have suffered considerable losses in consequence of 
the liberal practices prevailing at the present time, by which policies 
are granted containing either no suicide clause at all, or at most re- 
stricting the policy in this respect to one or two years of policy dura- 
tion. I believe that the facts brought forward in this paper point 
with unerring accuracy to the conclusion that a more restrictive at- 
titude is desirable, and that a three-year clause should be inserted, at 
least in all policies on the Ordinary Whole Life plan. 








—At a meeting of the Pittsburg Life Underwriters Association, held on June 
15, the following delegates and alternates to the National Association of Life 
Underwriters were elected: Delegates, B. H. Lightfoot, Provident Life and 
Trust; John R. Russell, Prudential; W. M. Wood, United States Life; Edward 
A. Woods, Equitable; E. H. Dermitt, New England. Alternates, C. W. Scovel, 
Provident Savings; W. S. Stimmel, John Hancock; Graham C. Wells, Provident 
Life and Trust; W. C. Baldwin, New York Life; William A. Zahn, Security 
Trust and Life. 
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[From OuR OWN CORRESPONDENT. ] 

As indicated in last week’s correspondence to THE SPECTATOR, the 
Ocean Accident has made application to Superintendent Vorys to do a 
credit indemnity business, the authority having been revoked by Superin- 
tendent Matthews before he went out of office. A hearing was had be- 
fcre the Superintendent last Monday evening, Harry Dougherty and some 
other attorneys appearing for the company and presenting the points 
claimed in favor of it. Mr. Vorys took the matter under advisement and 
will not render a decision for some days yet. 

On Thursday evening the agents of the General Accident Company of 
Philadelphia gave a banquet at the Chittenden Hotel, Columbus, in honor 
of F. Norie Miller of Perth, Scotland, general manager of the parent com- 
pany, the General Accident of Perth.. Agents were present from all the 
principal cities of this State and from some other States. President Muir 
and General Manager Moore of ihe General Accident were present, and 
Mr. Moore presided as toastmaster. Toasts were responded to by the fol- 
lowing gentlemen: F. Norie Miller, State Agent Hanley, Deputy Superin- 
tendent Thomas E. Drake, ex-Deputy Superintendent J. P. Slemmons, 
President Muir, Superintendent Vorys and Dr. Chrisholm, formerly of 
Perth, but now a resident of Marion, O. It was a very pleasant affair, in- 
deed.. Mr. Miller is well pleased with the appearance of the Western 
cities. 

The Ohio Inspection Bureau will shortly inspect most of the extensive 
manufacturing plants of the State, and will thereafter make quarterly or 
semi-annual inspections, sending special reports to all the companies, so 
that they may know at all times just what condition the property is in. 

‘George Rudge & Son of Youngstown have resigned the agency of the 
Columbia of Dayton, New Hampshire, Firemens of New Jersey, Citizens of 
Pittsburg and Reliance, non-Union companies, and will take a number of 
Union companies which have been in the agency of Rice, Haney & Med- 
bury. The Firemens and New Hampshire have gone to Rice, Haney & 
Medbury. 

The W. W. Thomas arson case at Cincinnati has been postponed because 
of the illness of the presiding judge. 

T. J. Blaine, agent of the Continental at Cincinnati, is accused of shav- 
ing the rate on the George A. Gray Company line from $1 to 80 cents. He 
can not place his surplus at less than the regular rate with board agents, 
so will make nothing on it, except the portion the Continental and Millers 
National will carry, since he will be compelled to rebate the 20 cents, 
which would be his commission. The line amounts to $150,000. 

The Supreme Court of Ohio has rendered a judgment of ouster against 
the Akron Board of Underwriters, and appointed G. C. Kohler and C. F. 
Beery of Akron trustees to wind up the affairs of the board and report to 
the court. The board did not file an answer at the time set, and allowed 
default judgment to be taken. It is thought this will end the prosecution 
of boards of underwriters. O. M. C. 

Columbus, O., June 16. 





KANSAS CITY. 


{[FRomM OUR OWN CORRESPONDENT.] 

W. P. Motley, general agent of the Pacific Mutual Life, brought suit in 
the Justice Court against Fred W. Bohle for the recovery of $260 of pre- 
miums collected and not accounted for, as well as a $100 ninety-day note, 
which is nine months past due. Mr. Bohle was formerly city agent of the 
Pacific Mutual, and is now serving the Travelers in a similar capacity. 
The case was to have come up on May 14, but at the request of de- 
fendant’s attorney was extended from time to time, and finally came to 
trial on June 8, which resulted in a judgment in favor of the plaintiff for 
the face of the $100 note and interest. The hearing was not completed, 
and was again postponed on account of the unavoidable departure of the 
plaintiff’s attorney. It will come up for a final trial on June 15. 

Plate glass insurance rates have for two months past been undergoing 
a process of stiffening. From now on there will be a united effort made 
to secure yet more adequate rates. 

The hearing of the case of E. J. Haines against the Fidelity and Casualty 
Insurance Company was commenced in the United States Circuit Court on 
June 8. The plaintiff is a jeweler at Joplin, Mo., and took out a $3000 
policy of insurance against burglary. On the same night his store was 
broken into. Mr. Haines had paid the agent of the company the premium 
for the first year, amounting to $30. When he tried to collect on the 
policy the company refused payment on the ground that the risk had not 
been formally accepted by the home office, and that therefore the policy 
was not in force. 

Harry H. Allen, secretary of the Convention Hall Association, states 
that the prospects are bright for securing to this city in 1901 the national 
convention of local fire insurancé agents. The majority of our fire under- 
writers are heartily in favor of the convention being held here. 

The Kansas City (Kan.) agents have influenced Superintendent Church 
to make a ruling to the effect that no Missouri fire underwriters shall 
be permitted to place lines on Kansas City, Kan., risks through agents in 
said city, or otherwise. The agents on this side of the river control the 
majority of the target hazards in the Kansas town. It is estimated that 
about $200,000 in premiums on Kansas City (Kan.) business will hence- 
forth be written by companies not licensed to do business in Kansas. 
Superintendent Church will thus be the means of losing to his State the 
two per cent tax on the above-named amount—a very tidy sum. The pur- 
sual of this policy savors too much of the usual action taken by labor 
unions. The Kansas City (Kan.) agents argue that if they cannot secure 
the business themselves, therefore the agents from their adjoining town 
must not be given a chance to obtain it. 

Bales & Hogsett and Simpson & Groves are placing the $1,000,000 Cudahy 
packing-house line. This target risk is controlled by Johnson & Higgins, 


the New York brokers. . 
Schwarzschild & Sulzberger, the packers, have appointed C. A. Ander- 
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son & Co., the New York brokers, as the custodians of the insurance on 
their extensive plant. A number of agents here are of the opinion that 
they are very foolish to surrender to this foreign brokerage firm ten per 
cent brokerage on a number of the city’s numerous target risks, inasmuch 
as it is claimed that the owners are begging for the policies of every 
company represented here; that the local agents could secure the line 
direct and thus obtain the full commission for the mere asking; that the 
power rests with them, and that they should live up to their privileges, 
but Johnson & Higgins and C. A. Anderson & Co. are doing just what 
some Kansas City (Mo.) agents have been known to do in Kansas City 
(Kan.) for, lo, these many years. There is this difference, however: The 
two New York brokerage firms are said to take the target risks from 
under the noses of the Kansas City (Kan.) and Kansas City (Mo.) agents 
by reason of cut rates. 

Hicks & Gallagher are now on a sole-agency basis, and have also be- 
come representatives of union companies only. 

Pratt & Thompson have succeeded Simpson & Groves as the sole agents 
of the American Central. 

H. F. Benedict of Omaha, special agent of the Western and British- 
America, who was so badly injured in a street car accident October last, 
assumed the active management of his field June first. 

Seidlitz & Thomas, general agents of the Mutual Life of New York, have 
written a policy of $100,000 on the life of J. J. Swofford, the head of the 
firm of Swofford Bros., wholesale dry goods merchants. ; 

Nelson J. Stephens, formedly special agent of the Penn Mutual Life, and 
T. H. Bennett, formerly with the Northwestern Mutual Life at Detroit, 
have been appointed special agents of the Mutual Benefit Life. 

L. D. Groom, formerly with the Rock Island Implement Company, has 
been appointed joint manager of the Whipple & Woods fire insurance 
agency. 

It is rumored that a manager of a leading life insurance company re- 
cently bamboozled several prominent merchants in an Indian Territory 
town with the help of the victims’ family physician. The artful doctor 
would prey upon the merchants’ anxiety by exaggerating their little ail- 
ments with so much earnestness as to lead them to take out large policies 
in the company represented by his fellow conspirator. 

Crutcher & Welch no longer represent the Helvetia-Swiss, Glens Falls, 
Girard and London Assurance. ‘This agency firm resigned the four com- 
panies in order that it might obtain the sole agency of the Phenix of 
Brooklyn, which has been transferred from Bales & Hogsett’s agency. 

R. H. Drennon has succeeded Pratt & Thompson as agent of the Cale- 
donian-American. A. W. D. 

Kansas City, Mo., June 16. 


THE NORTHWEST. 


[FRom OUR OWN CORRESPONDENT. ] 

Walter L. Badger of Minneapolis has recently secured the agency of the 
British-American and the London and Liverpool and Globe. Christian & 
Wagner, Minneapolis, have the North British and Mercantile. Fletcher & 
March, Minneapolis, have the Insurance Company of Philadelphia. The 
United Firemens of Philadelphia has placed an agency with Cross & 
Manthey of Minneapolis. The Baloise has changed its agency from the 
Sexton Company to C. J. Hedwell, Minneapolis. The Love Agency, Min- 
neapolis, now has the American of Philadelphia, the St. Paul Fire and 
Marine and the New Hampshire. Thomas M. Long of Minneapolis has the 
Scottish Union and National. The Insurance Company of the State of 
Illinois has placed a Minneapolis agency with F. L. Mowry. The Reading 
has changed from Jacob Hartmann to the J. C. Moodey agency, Minneapo- 
lis. The North German, Hamburg, has changed from the Sexton Com- 
pany, Minneapolis, to Moore Bros. & Sawyer. The Consolidated Fire and 
Marine of Albert Lea, Minn., has placed an agency with J. Edwin Perry 
& Co., Minneapolis. C. B. Shove & Co. of Minneapolis get the American 
Central of St. Louis. Soucy & Arneau of Minneapolis have taken the 
Girard of Philadelphia. Josiah Thompson of Minneapolis has taken the 
Phenix of London, formerly with the Sexton Company. The Yale Realty 
Company of Minneapolis has secured the American Central of St. Louis. 

The insurance companies interested were unable to trace the burning 
of the Minneapolis Sash & Door Company’s plant to sparks from the Great 
Northern Railway Company’s engines. The companies brought suit to 
recover $38,000, but after the plaintiff’s case was in a motion of the de- 
fendant to dismiss the case was made, as there was no proof to substan- 
tiate the claim. The court directed a verdict. 

The Supreme Court of Minnesota holds that the action of a collecting 
officer in a fraternal order in not enforcing a by-law requiring the suspen- 
sion of a member on the 28th of the month cannot be held as a waiver by 
the grand lodge. The question came up in the case of James M. Elder vs. 
the Grand Lodge, A. 0. U. W. Elder’s brother, J. R. Elder was a member, 
and was suspended and reinstated three times upon paying the delinquent 
dues. The collecting officer was shown to have been in the habit of not 
suspending a member on the 28th of the month, but giving him until the 
first meeting of the succeeding month. Elder set up that the lodge in re- 
instating his brother and other delinquents waived the prompt payment 
of dues. The Supreme Court holds that there was no authority for such 
a waiver. 

The Minnesota Supreme Court holds that an insurance agent can act 
for both the insurer and the insured. The case was that of the Hamm 
Brewing Company against the New Hampshire Fire Insurance Company. 
A policy in another company was canceled and J. Q. Haas, the agent, 
ordered his clerks to have it transferred to the New Hampshire. Before 
this policy had been delivered the house burned. The New Hampshire 
denied liability. The policy was made out complete except that it had 
not been signed by Haas nor accepted by the Hamm Company. The ques- 
tion was raised as to whether Haas could act for both the insured and 
insurer. The court holds he could. 

One Paul Wenton Chase, alias Clayton W. Pierson, is under arrest in 
Minneapolis. He has solicited advertising from insurance agents and 
secured a large amount for an “Official Building Directory and Archi- 
tectural Hand-book of the Twin Cities.” The contract provides, when 
signed, that the amount of the advertisement shall be applied on a first 
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premium of life insurance, but it is charged that after securing the signa- 
ture the provision applying it on life insurance is erased by means of 
chemicals. It is for this change that he is being held for the action of the 
grand jury, which meets in September. 

The annual meeting of the St. Paul Salvage Association was a lively 
one, the election of president requiring twelve ballots. The nominees 
were J. Q. Haas, who has been vice-president, Percy Parker and John 
Townsend. Haas was elected on the twelfth ballot. Parker was made 
vice-president and Townsend treasurer. W. H. Hart was re-elected secre- 
tary, and Frank Whitmore, captain of the corps, assistant secretary. 

Commissioner O’Shaughnessy of Minnesota is preparing a separate re- 
port on the township mutuals, to be incorporated into his annual report. 
There are 85,000 farmers interested in Minnesota, and over $108,000,000 
worth of property covered. The average amount carried by these com- 
panies during the past ten years was $61,598,416. There are 126 com- 
panies carrying 77,751 policies, at an average of about $1350. The Com- 
missioner compliments them very highly, and says that failure is practi- 
cally unknown among the genuinely mutual. He mentions some which 
are mutual in name only, and are apparently organized and operated for 
pecuniary profit. 

The Supreme Court of Minnesota holds that alteration in a policy by 
the insured voids it. The case was that of A. H. Fletcher vs. the Fire 
and Marine Mutual of Minneapolis. Fletcher was in business at Okabena, 
Minn., his store being managed by his son, C. BH. Fletcher. The policy 
was made payable to A. H. Fletcher & Son. The son scratched a line 
through the ‘“‘& Son,” making it A. H. Fletcher, claiming he had been in- 
structed by the agent to do so. He also struck out a clause in the policy 
providing that the insured should be liable for such assessments as the 
directors might levy, not to exceed a sum equal to the cash premium and in 
addition thereto. The plaintiff claimed that there was no intentional 
wrong, but Fletcher had objected from the first to the assessment clause. 
It was claimed that in sending instructions how to make out proofs of loss 
that the company waived its right to object to the alterations, as the agent 
had been notified of them before the investigation was made. Letters were 
shown that the company had given notice that it waived its rights. The 
District Court held with Fletcher, but the Supreme Court reverses, 
although it says that Fletcher could not be charged with having forged 
the alterations. 

Ten fire insurance companies have been made defendants in suits 
brought in Minneapolis by Miss Lina Christianson to recover $22,000 
claimed to be due on policies covering goods in her dressmaking estab- 
lishment, which was burned out February 7. She charges that the in- 
surance companies influenced the board of arbitration to give a low valua- 
tion, and that one of the board was in the pay of the insurance companies. 

Minneapolis, June 17. Es ee 








INDUSTRIAL INSURANCE. 


(Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—E. P. Allen, formerly an assistant for the Metropolitan Life, has been 
placed in charge of the company’s new district at Frankfort, Ky. 

—P. C. Boehme, formerly an assistant in one of the Prudential’s Chi- 
cago districts, has been appointed superintendent of the company’s St. 
Louis No. 1 district. i 

—At the recent annual meeting of the Illinois Association of Prudential 
Superintendents, A. K. Schmitt of Chicago No. 2 and W. J. Summerell of 
Chicago No. 9, were elected president and secretary respectively. 

—Assistant Superintendent Alten of the Prudential’s Chicago, No. 7 dis- 
trict, and formerly in charge of the company’s detached assistancy at 
Harvey, Ill., has been promoted to the position of inspector at Chicago. 

—J. L. Dunn, an assistant superintendent for the Prudential at Du Bois 
Pa., was held up and robbed by two masked men one night last week. 
Luckily he had secreted most of his money in such a manner that the rob- 
bers failed to find it, and after strapping him in his buggy they departed. 

—John Morlock, formerly an assistant in the Prudential’s Philadelphia 
No. 10 district, has been promoted to the superintendency at Chester, Pa. 
During his nine years of service with the company he has made an ex- 
ceptional record as a successful field man, and will doubtless add to his 
laurels in his new field. 

—The Life Insurance Company of Virginia is to erect a new home office 
building in Richmond, and after describing its location in its monthly 
paper, says: 

A very gratifying and notable feature in this connection to all who are 
interested in the substantial progress of the South and southern institu- 
tions, is the fact that this new movement will mark an important epoch 
in the history of life insurance in the South, as it furnishes the first and 
only instance of a southern life insurance company erecting its own home 
building. Another highly auspicious feature is the fact that March 21, 
1901, will be the thirtieth anniversary of the Life Insurance Company of 
Virginia, and the company will appropriately commemorate the event with 
this permanent monument to its progress and stability. 

Colonial Notes.—William A. Shourds, a successful agent of Pleasant- 
ville, N. J., a detached section of Atlantic City, was recently promoted to 
be acting assistant manager, and his work in that capacity has warranted 
a still further advancement to assistant manager in full—James Price, 
assistant manager at Camden, is looked upon as one of the Colonia?’s 
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most reliable representatives.—Agent Francis Rowe, of Dover, who knew 
nothing of the insurance business before connecting himself with the 
Colonial, has made a record that would put many experienced men to the 
blush.—John Kelly is appointed assistant manager in the town of Union, 
and from his long and faithful service it is expected excellent results will 
follow.—Assistant Schildwachter, the latest appointee of Jersey City, is 
giving promise of a brilliant future.—Robert N. Shelley, agent and then 
assistant in Morristown, is now promoted to the managership of that im- 
portant field. His friends wish for him unbounded success.—Assistant 
J. C. Horner of Hackensack, recently appointed, is starting in with every 
promise of a fine record.—The Lambertville District, under Assistant 
Arthur J. Warrington, is making most magnificent headway and stands 
well up among the detached offices.—Clarence H. Read is promoted from 
a very satisfactory agency at Newark to an assistant managership at 
Trenton.—The new business written for the company in both the industrial 
and ordinary departments for 1900 has steadily increased. There have 
been no spurts or dashes, but the rise in volume has been constant, very 
satisfactory and far in advance of all previous records. The approach of 
hot weather seems to have no effect on the company’s representatives. 


HINTS FOR INDUSTRIAL WORKERS. 

Start Right.—A good start in any business or profession is half the 
battle of success. In industrial insurance the good start implies proper 
instruction and initiation by assistant superintendents. Many a man who 
might have been a successful industrial man has been spoiled by improper 
or incomplete instruction. The first thing which should be done by the 
assistant, instructing the new agent, after the main details of the busi- 
ness have been mastered, should be in connection with canvassing. Can- 
vassing to the beginner is sure to be a difficulty of seemingly alarming 
proportions. The idea of collecting is, perhaps, attractive, the care of the 
necessary details is not irksome, but the necessity for straight canvassing 
usually sinks deep into the spirit of the new agent and he will be apt to 
do anything to get out of it. 

Instruction in Canvassing.—Right here is where the assistant superin- 
tendent can step in, and no work which he can do for his new agent will 
be of more lasting value than practical instruction in the art of ‘How, 
When and Where to Canvass.” The agent who knows how to convass 
has no such antipathy for it. It is always the beginner or the non-success- 
ful man who grumbles at straight canvassing. The assistant, who has 
been through all this, is in a position to advise, counsel and help. That 
assistance should take the form of practical work right with the agent 
just as often as possible. He will then be able to point out shortcomings 
and mistakes in a friendly way and from the failures draw the lessons of 
experience which shall be turned into the successes of the future. 

The prime requirements of the successful canvasser may be said to be, 
neatness, gentlemanly demeanor, knowledge of the business, faith in its 
future and belief in it and yourself. Tact, good judgment, enthusiasm and 
industry. A long array of talents, do you think? Yet if you will consider 
a moment you will see that they are not uncommon attributes. Hardly 
an individual who does not possess some of them. You probably possess 
most of them yourself and need but one or two to complete the list. 

Personal Appearance.—Many men do not appreciate what an important 
factor in successful canvassing is a neat and attractive personal appear- 
ance. While it is true, of course, that “‘clothes do not make the man,” 
still they often make the stranger’s estimate of him. In canvassing keep 
up the appearance of prosperity as much as possible. It will pay in the 
end, for people do not like to deal with a hungry looking, shabbily clad 
solicitor. The air of prosperity is often the very forerunner of success. 
Set your own value high and strangers will regard you in the same man- 
ner. . 

The Signature on the Dotted Line.—No one will ever question but that 
the important thing in the industrial business is the actual securing of the 
signed application and the first premium. Everything else is merely pre- 
liminary to this or exists as a result of this. Yet many assistant superin- 
tendents do not take the slightest pains to instruct their agents regarding 
that very important detail. Many men work the business nicely up to the 
point of securing the signed application, and in that they fail. Assistants 
should give especial instructions to their agents on this point, particularly 
to new men. A method employed by one agent is to have the application 
in hand, to ask casual questions regarding age and occupation, etc., and to 
jot down these answers on the application blank—then when he thinks the 
subject is about ripe, he simply asks for a signature on the application 
already filled out, thus saving time and preventing the prospective appli- 
cant from changing his mind. After the application is signed he begins to 
talk ‘‘first premium.” 

Lapses Again.—The great question of lapses is one which confronts not 
only the great companies, but it is felt just as strongly by the individual 
agent—the unit in the industrial system. How to save lapses causes many 
an agent sleepless nights and days of worry. And yet the solution of this 
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problem lies right in his own hands. In the first place, go through your 
collection book and if you have any ceses of chronic arrears sail right in 
and work to collect from them. Mak< a special effort in that particular 
direction until you either collect or learn that it is impossible to collect, 
in which case get them off your books. Now, watch that same collection 
book carefully and religiously every week, and wherever you find a 
policyholder who is becoming negligent in paying, inquire at once into 
the cause. You may rest assured that it is seldom real inability to pay, 
but probably pure neglect or the desire to use the money that week for 
other purposes or other reasons, all of which can be met by tact and judg- 
ment and the business saved if you are wide awake about it. 

Remember that all the instruction and training in the world goes for 
nothing unless it has as its object this practical securing of the applica- 
tion—follow your own methods to do this—so long as you have a method. 
In the ability to do this consists the real success of the industrial man. 

An agent should never allow a policyholder to become even one week 
in arrears without using every means in his power to prevent it. And 
you will be astonished to learn how much you can do to keep your collec- 
tions up when you really go at the matter in dead earnest. If your efforts 
all prove unavailing, however, do not drop it there, but call in the services 
of your assistant; often a few words from him expressing his point of 
view will bring the collection and save the business from the danger of 
lapse. The agent who takes care first of all to put none but good business 
on his books, and then watches it closely, so that he may be able to 
check any tendency to arrears in time, and follows up with persistency 
any such cases which may develop, will not have to complain of a high 


- lapse rate. . 


New Business on Death Claims.—That brings us to a subject which is 
often brought to the attention of district managers. How shall the in- 
evitable death lapse be offset? Some men appear to have no difficulty 
whatever in securing plenty of new business on death lapses, while others 
complain that when they pay the claims they are never successful in per- 
suading the family to take more insurance. It is probably their own fault, 
for there is certainly no time more appropriate to mention the mission 
and benefits of life insurance than that when an example has just been 
given through the payment of a claim. The fault lies principally in the 
spirit in which the subject is approached. Promptness in paying the 
claim, courtesy and consideration to the bereaved, tact in approaching the 
subject, all should be exercised, and there is no reason then why the agent 
should not come back with a number of applications, if he wants them, as 
a result of his enterprise. 

Watching New Agents’ Collection Books.—Among the details which as- 
sistants should watch closely with his agents, and particularly with those 
who have recently entered the service, is the collection book. Long 
familiarity has made the assistant such an expert in handling the collec- 
tion book that he is apt to forget that it is not so with new agents. They 
must be watched closely to prevent mistakes from creeping in. Not only 
will he be able to correct these, but he will be sure to learn a good deal 
of value concerning the agents’ debit in this way, thus advancing collec- 
tions, saving lapses and creating a spirit of confidence and contentment 
in his staff which will work out in practical and profitable ways as time 
goes on. 

And now, Mr. Assistant Superintendent, suppose you be honest with 
yourself, and answer these questions: Are you filling your staff with the 
right kind of men, earnest, intelligent, industrious men, who are not 
afraid to work, and who have a past record which will bear the search- 
light of an inspector’s inquiry? Are you starting your men right—train- 
ing them week by week in those features of their business in which they 
are bound to need training—are you instructing them how, where and 
when to find business—how to care for it, and keep it when they have it? 
How to make up accounts and care for all the little details of this busi- 
ness? Are you straight-canvassing with your men? Don’t be afraid to 
do that. Nothing encourages your men so much as this. Gain the con- 
fidence, respect and admiration of your staff by your proficiency in the 
noble art of straight canvassing. Are you watching your agents’ collection 
books to prevent arrears and deficiencies? If you do this thoroughly. 
honestly, and your agents know you do it, you will have no deficiencies 
to report, and your agents will like you all the better for it. 

And don’t forget, Mr. Assistant, that your success depends entirely upon 
your power of obtaining the best results from your staff. Personal writing 
of business, while necessary, is not sufficient. The productive power of 
your staff is what you must develop. To do this most effectually you 
need and must have the good will of every one of your agents. This can 


only be gained by co-operating with them—canvassing, calling, collecting 
with them. The assistant’s staff must be the happy family, so far as 
business is concerned. No discord must be allowed, for that is fatal to 
success, which consists in the ability to pull together toward a common 
goal, each man doing his share, contributing his quota toward the great 
result. This is a successful assistancy. 
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NEWS OF THE WEEK. 


Overhead Writing in New York. 

W. H. MANDEVILLE, president of the New York State Association of Local 
Fire Insurance Agents, has appointed the following grievance committee, 
which will consider the grievances of any local agent who addresses the 
chairman: M. E. Wollfe, chairman, Rochester; H. N. Vedder, Buffalo; 
F. C. Brewster, Water Vliet; Charles T. Goodrich, Newburgh, and F. D. 
Herrick, Elmira. Mr. Mandeville has also sent the following letter to 
the insurance companies operating in the State of New York: 

A year has now elapsed since all the insurance companies signed the 
overhead writing agreement with the National Association of Local Fire 
Insurance Agents. The local agents, where the tanneries of the United 
States Leather Company and Penn Tanning Company are located, do not 
understand why none of the insurance has been offered them to write dur- 
ing the past year. I have been requested to call your attention to it, as, 
by the terms of the overhead writing agreement, the insurance of these 
tanneries should be written by the local agents where they are located. 
I hope you will aid your local agents in securing proper lines on them, as 
many companies have on the tanneries of the American Leather Company 
and other similar risks. 








Vermont Commissioners on the Vermont Life. 
THE text of the annual report of the Insurance Commissioners of Ver- 
mont has been made public and consists largely of a statement of the 
causes which led to the reinsurance of the Vermont Life early in the cur- 
rent year, together with a statement of the Commissioners’ position on the 
one-year term question. The report says: 


The Vermont Life was irretrievably insolvent on the most liberal basis 
of valuation of its reserve liability used in this country, for even valuing 
all of its policies as the company claimed, treating the first year as term 
insurance and computing for subsequent years the final reserve as on poli- 
cies taken out one year later than age of entry, the result would show that 
the surplus of the company was wiped out, that the capital stock of the 
company amounting to $100,000 was wiped out, and that an additional 
deficit existed of over $25,000. It is not claimed by the president of the 
company that policies containing the first year term provision began to be 
written until the year 1897, and valuing the policies of the company accord- 
ing to their terms, treating only those subsequent to 1897 as containing 
the one year term provision, the company’s statement would show a wiping 
out of the surplus, of the capital, and an additional sum of about $60,000. 
It has recently been stated by officers of the company that the first con- 
tract issued by the company containing the one year term insurance clause 
was written in December, 1899, only a few days before the valuation sheets 
of the company were submitted to the Commissioners. And assuming 
this, as the Commissioners believe, to be the true situation, the deficit 
after the wiping out of the surplus and capital would amount to $115,000. 

The statement of the company to the Commissioners, made as of the 
first day of January, 1900, showed a surplus of $4,479.25, and this result was 
reached by including in the statement assets entirely fictitious to the 
amount of $27,000, and by failing to include in the reserve liability com- 
putation a very large number of policies. The fictitious items in the assets 
included over $2000 shown on cash slips which represented salaries earned 


by employees and in fact paid to them, and $25,128.49 representing a pre- - 


mium note account, which the Commissioners found to be, and which was 
admitted to be, without value. 
* a * * * 

In computing its reserve liability the company omitted altogether the 
provident endowment policies, the children’s endowment policies, the 
provident life policies, the industrial policies, and the paid-up policies of 
less than $1000; and on the paid-up policies of $1000 and over reckoned the 
reserve as a one year term insurance on the amount at risk, so that in 
2468 policies, insuring over $650,000, on which on the company’s own basis 
(treating the first year as term insurance) there was a valuation of $108,- 
611, the company claimed to the Commissioners a valuation of $2076. It 
is not understood that the directors of the company had any knowledge of 
these facts, but they undoubtedly believed that the reserve was being com- 
puted in an authorized and legitimate manner. 

* ae * * * 

At the time of the examination of the company in January, though the 
valuation of the company’s policies had then been only partially com- 
pleted, the Commissioners found that on the basis most favorable to the 
company a serious impairment of the company’s capital existed. This was 
so regardless of the Commissioners’ attitude as to first year term insur- 
ance, and the completion of the reserve computation after the reinsurance 
placed matters in a worse light. 

The Commissioners’ ruling as to one year term insurance, even had the 
company been in such solvent position as to make such ruling of import- 
ance, was no reversal of any previous ruling, and was so made as to give 
the company ample opportunity to protect its rights in the courts. Until 
the valuation sheets were submitted on demand of the Commissiouers in 
December, 1899, the Department had no knowledge that the company wrote 
any contracts containing the first year term insurance clause or claimed 
that its policies should be valued treating the first year as term insurance. 
When the matter did thus come to the knowledge of the Commissioners 
the company was given no assurance whatever as to how the policies 
would be valued, but the officers of the company were given to understand 
that an adverse ruling on this question had already been made respecting 
a company which had theretofore applied for admission to the State, and 
that, their forms of policy being different, an examination of the question 
as presented in their case would be made. When the ruling was finally 
made it was suggested by the Commissioners that the company and the 
Department co-operate to have the matter tested in the courts, and, the 
January term of the Supreme Court being near its close, the Commissioners 
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agreed to make the usual valuation certificates to the State Departments 
stating that such valuation was made “according to the Actuaries’ Tatile 
of Mortality with interest at four per cent, treating the first year as term 
insurance.” All this, however, in view of the fact that the first contract 
of the company containing the one year term clause was written in De- 
cember, 1899, and, even if that were not so, in view of the fact that the 
company was hopelessly and irretrievably insolvent had all of its policies 
been valued treating the first year as term insurance, was merely by-play, 
made use of by the president of the company to cover up its insolvency 
by furnishing an excuse to the public for the company’s reinsurance. 





Life Insurance in Italy. - 

ACCORDING to “‘Assicurazione,”’ published in Rome, twenty-eight life in- 
surance companies operating in Italy showed for the year 1897 net reserves 
of $26,358,899, and had made special deposits of $13,468,523. During the 
year they received in premiums $5,055,124; paid to policyholders $2;512,- 
536, and added to their reserves $2,427,793. The insurance in force at the 
end of 1897 amounted to $126,292,771, representing 88,023 policies. Annuities 
outstanding amounted to $410,934. American companies operating in Italy 
show up as follows: 
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MERE MENTION. 


Life Insurance Notes. 

—H. Walter Webb, a trustee of the Mutual Life of New York, died suddenly 
on Monday last. 

—The difficulty existing between the Des Moines Life and the Illinois Depart- 
ment has been settled. 

—The General Accident of Philadelphia is making arrangements to double its 
present capital of $100,000. 

—The Union Mutual Life has appointed A. H. Stewart of Denver, Col., man- 
ager for Colorado and Wyoming. 

—At a recent auction sale eight shares of Manhattan Life stock were sold at 
410. The par value of the stock is 50. 

—S. M. Badger, general agent for the Berkshire Life at Mason City, Il., has 
taken his son, William S., as a partner. 

—C. M. Fort, manager of the Hartford Life for Tennessee and Alabama, has 
changed his headquarters from Nashville to Chattanooga. 

—F. Norie Miller, secretary of the General Accident of Perth, sailed for Glas- 
gow yesterday, after a brief visit to his American branch offices. 





—J. H. Kipp, formerly Insurance Commissioner of South Dakota, is now in 
the Philippine Islands, a sergeant in Company F of the Thirty-sixth Volunteers. 

—B. H. Blakeslee, who has represented the New York Life in Western Michi- 
gan for several years past, has been placed in charge of the company’s office at 
Grand Rapids. 

—Albert R. Thomson has been appointed special agent for the Mutual Benefit 
Life in Michigan by State Agent Johnston. He was formerly with the Massa- 
chusetts Mutual. 

—The Michigan Mutual Life has appointed L. E. Holland general agent at 
Saginaw. He formerly represented the company at Vassar, Mich., and will still 
control that territory. 

—A. J. Smith, for some time past superintendent of agencies for the State Life 
of Indianapolis, has resigned and will enter the service of the Equitable Life, 
under Dilday & Powell of Louisville. 

—A press dispatch from Austin, Tex., under date of June 15, says that Com- 
missioner of Insurance Jefferson Johnson has revoked the certificate authorizing 
the Provident Savings Life to operate in Texas. 

—At the commencement exercises of Columbia University last week the degree 
of bachelor of laws was conferred on G. D. Eldridge, Jr., a son of George D. 
Eldridge, vice-president of the Mutual Reserve Fund. 

—Dr. Melancthon Storrs, medical director of the Connecticut General Life of 
Hartford, died on the 9th inst., and at a meeting of the company’s board of 
directors, on the 12th inst., suitable resolutions were passed. 

—D. B. Lester, president of “The Anvil,” a fraternal order of Savannah, Ga., 
is instituting assemblies of the order through the Carolinas and Virginia. Dr. J. 
Lawton Hiers, vice-president of the order, is spending a few days at Atlantic 
City. 

—R. H. Lukenbill, formerly with the New York Life in Missouri, and more 
recently general agent for Kentucky and Tennessee for the Kansas Mutual Life, 
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- has joined the agency force of the Equitable Life, under the management of 
Harry May of Nashville, Tenn. Mr. Lukenbill had a record with the New York 
Life as a large personal producer. 

—George W. Riggs of Chicago, manager of the New York Life, has offered his 
men an excursion to celebrate the eighth anniversary of opening the office, pro- 
vided they write not less than a given number of applications between June 10 
and July 11. 

—The thirteenth convention of the International Association of Accident Under- 
writers will convene at Geneva Laxe, Wis., on Monday next. A number of 
stock, mutual and fraternal associations not hitherto represented are expected to 
appear at the meeting. 

—Carroll H. Perkins, who has been connected with the Grand Rapids (Mich.) 
branch of the New York Life, has resigned to enter the service of the Mutual 
Benefit Life as superintendent of agencies in the Michigan State agency. His 
headquarters will be at Detroit. 

—In the Pocket Register of Life Associations, published by The Spectator 


Company, the invested and other assets of the Knights of Pythias, endowment ' 


rank, are stated as $86,829, which amount represents contingent assets only. The 


order has, in addition, $488,458 of cash assets, making a total of $575,287. 


—The American Fraternity of Washington, D. C., has put out a new certificate, 
allowing in case of accidental death, double the amount of the certificates. 
This certificate is proving very attractive. The American Fraternity is pushing 
right along, doing a very nice business and always having choice territory for 
energetic agents and organizers. 

—Following are the delegates who will represent the Western New York Life 
Underwriters Association at the national convention in September: D. H. An- 
drews, W. H. Joyce, H. S: Munson, J. L. Peacock, George N. Smith and W. F. 
Wright. The alternates are S. J. F. Bush, P. M. Bredel, C. S. Elliott, W. G. 
Justice, W. W. Totheroh and Henry Wertimer. 

—The organization of a new life insurance company at Des Moines, Ia., with 
a capital of $100,000, is said to be progressing rapidly. Mayor Hartenblower of 
that city has accepted the presidency, the other officers being A. D. Hindman, 
secretary; Homer Brinton, treasurer, and W. B. Haines, superintendent of agents. 
The American Life Association of Des Moines will be absorbed by the new 
company. 

—The Michigan Life Underwriters Association, at its recent monthly meeting, 
elected the following delegates and alternates to attend the annual meeting of the 
National Association: Delegates, J. W. Thompson, J. C. Thomson, Albert S. 
Johnson, F. O. Paige, A. H. Babcock, William N. Simmons and E. R. Ward; 
alternates, Theron F. Giddings, Frank O’Hara, C. A. Frost, Guy C. Moore, C. W. 
Pickell, William Van Sickle and William Sanders. 


—A number of life insurance agents have organized the Texas Life Underwriters 
Association. Its object is ‘‘to advance the best interests of the cause of true life 
insurance and to cultivate a more fraternal feeling among its members through- 
out the State.” Officers elected are Edwin Chamberlain, San Antonio, president; 
A. A. Green, Dallas, first vice-president; A. J. Brown, Dallas, second vice-presi- 
dent; T. M. Waller, Dalias, secretary and treasurer. 


—A. Robertson Cowper, founder and managing director of the British Key and 
Property Registry, Limited, of Glasgow and London, has been visiting this 
country with a view to entering for business. His company has a membership 
of 500,000 on the other side. Mr. Cowper states that he is the original starter of 
the combination plan, which American registry companies have adopted. Mr. 
Cowper sailed for Scotland yesterday, and when he returns will make arrange- 
ments to put up a substantial deposit with a trust company and push for business. 


—Herman Leroy, New York manager of the State Life Insurance Company of 
Indianapolis, with offices at 13 Astor place, this city, is distributing a neat book- 
let, describing the monthly premium plan of the company. Three forms of con- 
tract are described, viz.: the investment policy with terminal option, being a 
whole life contract; the investment policy with endowment option, being a 
twenty-payment life form, and the guaranteed investment bond, which is a com- 
bination of insurance, investment, endowment and annuity. Each plan is fully 
described so that neither the agent nor the prospective insurer can possibly go 
astray. Mr. Leroy and his agents are reporting a handsome business. 


—The fiftieth anniversary celebration of the National Life of Vermont will be 
held at Montpelier on July 11, 12 and 13, when quite a number of the company’s 
general agents will be in attendance. During May the company wrote over 
$1,662,000 of new business, making it the best month in the history of the com- 
pany. J. F. Makley, the New York manager, heads the list in personal work, 
with $145,000 in business, producing annual premiums of $4684. The announce- 
ment is gravely made that Mr. Makley leads in new business and in premiums, 
but is tied with another agent in number of applications. Mr. Makley’s applica- 
tions numbered twenty-two for $145,000, while the other agent had twenty-two for 
$22,000. j 


Fire Insurance Notes. 
—George W. Bush, a director of the Delaware of Philadelphia, died last Tues- 
day. 
—The Seaboard Fire of Norfolk has bought the insurance business of R. C. M. 
Wingfield of Norfolk. 
—A committee of the Field Club visited Madison, Wis., recently and securéd 
the co-operation of the agents for rerating that city. 


—E. T. Boone, H. ‘: French and H. F. Duncan, chairman, have been ap- 
pointed by the Kentucky Association to confer with a similar committee from the 
Kentucky and Tennessee Association, which comprises: A. A. G, Dugan, chair- 
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man, Ga Curry and H. R. Rush. ‘the committees will consider all troubles 
arising as to agency or local board differences. 

—The Skandia of Stockholm has deposited the required $10,000 with the Georgia 
Insurance Department. It has also entered Mississippi. 

—The examination of the Western department of the Phenix of Brooklyn has 
just been completed by the Illinois Insurance Department. 

—J. H. Westover, attorney for the Citizens of Chicago, made an endeavor to 
have the injunction against said company dissolved, but without avail. 

—John B. Chenault will enter upon his duties as Insurance Commissioner of 
Kentucky this week. Judge A. 8. Anderson of Mayfield has been selected as his 
deputy. 

—Percy B. Sullivan of Chicago, who was convicted of writing wild-cat in- 
surance in Kentucky and Tennessee, has been sentenced to thirty days in jail 
and a fine of $50. 

—Scott & Hoblit, non-Union agents of Springfield, Ill., have resigned from the 
local boards in that city, and have accepted the sole agency of the Northwestern 
National of Milwaukee. 

—James R. Skinner of the firm of Charles S. Atkinson & Co., arrested for 
placing business in unauthorized companies, has been held in $1000 bail by Magis- 
trate Harrison of Philadelphia. 

—At the meeting of the board of managers of the Trades League of Philadel- 
phia the system of high water pressure in the congested district proposed by the 
Mayor was favorably recommended. 

—The Home Insurance Company of Houston, which was chartered a few 
days ago, has engaged quarters in the Anheuser-Busch building, and will begin 
business as soon as the quarters are fitted up. 

—Agents’ bonds in many of the Wisconsin cities have not been required from 
agents. A State law requires the payment of two per cent fire department tax, 
and it was to secure this that the bond was called for. 

—The New Orleans Board of Trade has adopted resolutions calling upon the 
Louisiana legislature to create a committee to investigate and study the subject 
of fire insurance between the present legislature and the next. 


—Henry M. Gray, Jr., for some time special agent in Kentucky for Weed & 
Kennedy, has been called to a responsible position at the home office. E, H. 
Forry of Indianapolis succeeds to Gray’s territory, as well as Missouri and South- 
ern Illinois. 

—Officers of the Tidewater of Norfolk, Va., which has just been organized, have 
been elected as follows: Fergus Reid, president; E. V. White, vice-president; 
A. C. Humphreys, secretary; Edward Spalding, treasurer, and D. Humphreys, 
general manager. 

—Michael W. Scully of Somerville, N. J., has just been re-elected secretary of 
the Hillsborough Mutual Assurance Association for the thirty-first time. In 
honor of the event the officers presented him with a handsome chain and locket 
suitably inscribed. 

—The cases against the South-Eastern Tariff Association in Mississippi are to 
be pushed in the near future. One of the attorneys for the State intimates the 
cases will come up for trial at the present session of the Hinds County Circuit 
Court, which began Monday. 

—The bookkeeping department of the North British and Mercantile, which was 
transferred from Chicago to New York some time ago, has been returned to 
Chicago, and hereafter all the Western agency accounts will be handled by Man- 
ager Littlejohn, as before the change. 

—A well-appointed Eastern department, with a view of extending its field and 
securing additional facilities for its growing business, is open to take on the 
representation of another good fire company. Any inquiries sent to this office 
will be promptly forwarded to their proper destination. 

—J. B. Kimball has been appointed special agent for the National of Hartford, 
with headquarters at Columbus, Ga., succeeding Charles H. Dillingham. Mr. 
Kimball will have jurisdiction over Georgia, Alabama and South Carolina, in part 
of which field he for many years represented the Georgia Home. 


—The Piedmont Fire of Charlotte, N. C., denies the rumor that its loss on the 
cotton warehouse of the Heath-Reid Company was $6000 net. The company, in 
a circular letter, shows that its maximum net loss was but $2696, which was 
promptly paid, an. is not considered either excessive or serious. 

—At the annual meeting of the Illinois State Board, on June 12, it reorganized 
on a Union basis. H. N. Kelsey was elected president; J. George Stauffer, 
vice-president, and C. F. Persch, secretary and treasurer. M. P. Vore, A. C. 
Heltzel and F. A. Hubbard were elected the executive committee. 


—The Century Fire Insurance Company of Des Moines has been formed by 
leading capitalists of that city, and will apply for a charter in a few days. R. H. 
Delmege has been elected president, E. A. Nye, vice-president; Chester A. Fuller, 
secretary, and Simon Casady, treasurer. The capital stock is $100,000, and it is 
expected to begin operations about July 1. 


—Assistant Secretary of State McGivney, who has charge of insurance matters 
in Louisiana, has completed the examination of the New Orleans local com- 
panies, with the assistance of George Wilkinson of Chicago. The Merchants 
shows a big impairment, and the company has been notified that it must be made 
good or a receiver appointed. At the first of the year the impairment was 
$24,364. 

—The new hoard of directors of the Orient has been elected as follows: A. G. 
McIlwaine, Jr., William H. Slocum, John S. Belven, Charles E. Dox, Joseph 
Givernaud, Charles B. Whiting and B. W. French. A. G. McIlwaine, Jr., was 
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elected president, Charles E. Dox, secretary, and Howard W. Cook was re-elected 
assistant secretary. It is believed C. B. Whiting will be honored with the posi- 
tion of honorary vice-president. Joseph Givernaud has been appointed superin- 
tendent of agencies. 


—At a meeting of the Association of Local Fire Insurance Agents for Col- 
orado, Wyoming and New Mexico, held September 25, 1899, at Denver, a resolu- 
tion containing the following was unanimously adopted: ‘Our experience in 
using the Universal Mercantile Schedule in Denver is a complete indorsement 
of that most intelligent method, it having reduced to the minimum a less in- 
telligent competition and probably prevented a complete demoralization of rates. 
It has prompted improvements in the physical hazard and materially reduced the 
loss ratio. It has fortified the agents with intelligent arguments in support of 
the rates obtained, and prevented the insurer from pleading discrimination, 
largely removing the belief that the companies pursued the methods of com- 
mercial combinations and trusts. We believe that the best interests of our pro- 
fession would be promoted by the extension of a proper schedule system uni- 
versally.” 


ACKNOWLEDGMENTS. 
—Bound volume of ‘she Insurance Herald for the second half of 1899. 
—Bound volume of The Monthly Journal of Insurance Economics, covering the 
six months, November, 1899, to April, 1900. 
—Insurance reports have recently been received from Illinois, Part I.; New 
York, Parts III. and IV.; Tennessee and Wisconsin, Part II. 


—John B. Treibler, Jr., supreme recorder of the Legion of the Red Cross, sends 
the proceedings of the fifteenth annual session, held at Trenton, May 21-4. 


—Fire Insurance by States, 1880-99, by Charles A. Jenny, F. S. S. This work 
is, as described in its title, a “‘record of business in each of the States and Terri- 
tories of the United States and the Dominion of Canada by the joint stock fire 
insurance companies in 1899, and of aggregate business for nineteen years from 
1880 to 1898, inclusive; also the aggregate business in each State for the years 
1880 to 1889, 1890 to 1894, and 1895 to 1899, showing the fire risks written, fire 
premiums received and fire losses paid, together with the percentages of each 
company for 1899 and the aggregate years.”” In addition to the foregoing, the 
work includes an elaborate analysis of the financial condition and business trans- 
acted in the United States during the year 1899 by fire and fire-marine insurance 
companies. The book is one which every underwriter finds invaluable. 


Agency Changes and Appointments. 

Frre—W. J. Sonnen succeeds George C. Mott as special agent of St. Paul Fire 
and Marine in Illinois; Adams & Boyle, general agents of German-American of 
New York for Arkansas; Crutcher & Welsh resigned the agency of Girard, Glens 
Falls, Helvetia-Swiss and London Assurance, to succeed Bates & Hogsett as 
agents of the Phenix of Brooklyn, Kansas City; R. H. Drennon succeeds Pratt 
& Farwell as agents of the Caledonian-American; C. F. Sayles succeeds F. T. 
McWhirter, and James Barnitt, as Indianapolis agent of North British and 
Mercantile; W. F. Dearborn, Jr., has resigned the special agency of the Delaware 
for New England, to accept a similar position with Caledonia; C. R. Chandler, 
Michigan special agent of Erie, becomes special agent of Weed & Kennedy’s 
companies for same territory. 





TOO LATE FOR CLASSIFICATION, 


—Central Accident of Pittsburg has declared a semi-annual dividend of six per 
cent. 


—Bloomington, Ill., added to the woes of fire underwriters on Tuesday by 
showing up with a $2,000,000 loss. 

—June meeting of the New York Life Underwriters Association will be held at 
the Manhattan Beach Hotel on Tuesday next at 6 p. m. 


—Judge Glenn of Chicago has dissolved the injunction secured by Insurance 
Commissioner Van Cleave against the Citizens Insurance Company of Chicago, 
on the ground of want of equity. 

—Co-operation between the Illinois Field Club and the State Board is now 
assured, the Field Club having adopted the report of the conference committee. 


—W. E. Stevens, secretary of the Provident Savings, has completed twenty-five 
years of service with that company. President E. W. Scott and the other officers 
have presented him with a handsome case of table silver. 


—Baltimore companies have recently declared dividends as follows: American 
Bonding and Trust, semi-annual three per cent; Maryland Casualty, semi-annual 
five per cent and an extra of two per cent; United States Fidelity and Guaranty, 
two and one-half per cent. 








figencp Wants, 








ANTED—A GENERAL SUPERINTENDENT OF 

Agents for Cook County, Ill., who can secure producing Life Insur- 

ance agents and thoroughly organize the city for a legal reserve company with 

a fine line of new and up-to-date policies. All communications strictly con- 
Ndential, Address, Box 15, UNION LEAGUE CLUB, Chicago. 
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NOW READY. 


The Ninth (1900) Annual Edition 


The Handy Guide 


Premium Rates, Applications and Policies 


American Life Insurance Companies. 





Tue HANDY GuIDE has attained such a high standing among life insurance 
field-workers that no well-equipped office is considered complete without it. 
It is incomparably the most convenient, most complete, and most accurate 
compilation of data ever presented to the life insurance world. This is the 
unanimous opinion of the thousands who use it and who are the most com- 
petent to judge of its merits. p 

The new edition for the current year, greatly improved, is now ready for 
delivery. This valuable publication contains all the latest policy 
contracts and the dividend results issued by Companies 
in 1900 and since the last edition was printed. 


Orders should be sent in at once to secure early copies of this most valu- 
able work for field-men. 


$2.00 
2.75 


Price (handsomely bound in flexibleleather), . . .-. 1... 
“ (with three supplements issued July, October and December), 





Address all orders to 
THE SPECTATOR COMPANY, 


95 William St., New York. 


THE MUTUAL 
LIFE INSURANCE COMPANY 


OF NEW YORK 





RICHARD A. McCURDY, President 


Offers exceptional opportunities to good agents to repre- 
sent it in the United States and Canada 





It is the best company It issues the most attractive 


to work for and employs and desirable policies, 


only good and reliable and is the greatest financial 


men. institution in the world. 





Experienced agents who desire to represent this company 
ate invited to address GEORGE T. DEXTER, Superin- 
tendent of Domestic Agencies, Home Office. # #% 
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Ligencp Wants. 


Higency Wants. 








FLEMING BROS., MANAGERS FOR IOWA AND 
NEBRASKA OF THE MUTUAL LIFE INSURANCE COM- 
PANY OF NEW YORK. 
A successful agency always has room for active workers. In seven 
yearsthe Mutual Life of New York more than doubled its business in force in 
Iowa, Therefore, if you want to connect yourself with a successful agency, 


address, FLEMING BROS., Managers for Iowa and Nebraska, 
Des Moines, Iowa, 


ANTED—MEN WHO BELIEVE JUNE IS ONE 
of the best months of the year to enter a new field to solicit 
Life Insurance forone of the greatest companies on earth. 
Correspondence solicited only from those who are business getters. 
Commissions and advances liberal. 
H. L. REMMEL, General Agent, 
THE MUTUAL LIFE INSURANCE Co. oF NEW YORK. 


LITTLE ROCK, ARKANSAS. 





HE MONTANAAND IDAHO GENERAL 


Agency of the Mutual Life has a few openings with top con- 
tracts for worthy, capable solicitors. Unexcelled summer climate. 
Address, SHERWOOD WHEATON, General Agent, 


Montana Club Building, Helena, Montana, 





HE ATTENTION OF LIFEINSURANCE 


agents is drawn to the favorable contracts of 
THE PROVIDENT SAVINGS LIFE. 

Its Combined Term and Renewal Option Policy is especially attrac- 
tive to applicants not wishing, for the time being, to pay the usual rates, 
For particulars apply to 

HAROLD V. CLEAVER, 


Manager Manhattan Department, 258 Broadway, 








ANTED—A GENERAL SUPERINTENDENT OF 
Agencies, who can secure producing Life insurance agents in Ohio 
Wisconsin, Illinois, Michigan, Pennsylvania, Missouri and Iowa for a legal 
reserve company with a fine line of new and up-to-date policies. All appli- 
cations strictly confidential, Address, 


GENERAL MANAGER, care of SPECTATOR. 


WANTED 


Reliable Agents in good territory to sell a 
guaranteed 6% investment, payable in install- 














ments, in large or small amounts, for investors 


with moderate incomes. 


Based on New York Real Estate 

Record, - = 12 years 

Popularity, - | - Thousands of Investors 
Assets, - - Over $2,400,000 
Capital and Surplus, ‘“ $700,000 


WRITE FOR TERMS AND TERRITORY 


American Real Estate Company 


DUN BUILDING 


New York 


290 Broapway, - 





HE VIRGINIA AGENCY OF THE MUTUAL 
- Life employs agents on salary and commission. Top commissions 
paid. Address O. F. BRESEE & SONS, Agents, 
E. S. FREEMAN, Supt. of Agents. Richmond, Va. 
Correspondence strictly confidential. 





ANTED.—A FEW DISTRICT MANAGERS IN 
New York State. for the Manhattan Life Insurance Company, of 
New York ; exclusive territory ; liberal renewal contracts. Address: 
O. C. MAYNARD, State Agent, care of The Company, or 
Syracuse, N. Y. 





TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work. Worthy men paid salaries 


and expenses. Write 
DR. E. C. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO, 





HE TORONTO GENERAL AGENCY OF THE 
Mutual Life Insurance Company of New York has openings for 
several first-class solicitors, Both salary and commission contracts, All 
communications strictly confidential. Apply to 
THOMAS MERRITT, Manager, 
31 Bank of Commerce Building, 
Toronto, Canada. 





ANTED—THREE GOOD MEN WHO ARE LIFE 
INSURANCE PRODUCERS. 


Can give them good territory, which, with the low premium rates of 
the ‘‘Travelers,” will insure liberal compensation. 
HAAS & COMPANY, 
STATE AGENTS FOR GEORGIA, 
ATLANTA, GA. 





GENTS, GENERAL OR LOCAL, TO SELL OUR 
Key and Identification Label, in combination with Accident Insur- 

ance Policy. Full particulars. NEW YORK REGISTRY CO., 
1181 BROADWAY, NEw YorK. 





—— UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 
52 Broadway, New York City. 








— AGENTS AND ORGANIZERS. Producers can 
procure an excellent perpetual renewal contract with an up-to-date 
Fraternal Society that issues the best, most liberal and most equitable, policy 
of any institution in the field. If you desiré a permanent business it will pay 

you to investigate this, S. J. MASTERS, Warder Building, 
Washington. D. C. 








CATALOGUE OF 


INSURANCE PUBLICATIONS, 
Sent on receipt of five cents in stamps. 
THE penta ll COMPANY, 

95 William Street, NEW YORK 





